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Breaking the paradigm
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Trends in Proptech?
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Proptech Challenge

0 Head for the breakout spaces.

RECHARGE
BRA' N I ACS are Break into Teams and select a group facilitator.

. (Recharge Team will assist)
tasked with
1 1 1f\71 Prepare your pitch to the Venture Capitalists
Inventlng/mOdlfyl n e What is the problem that your solution addresses (in 55
g a PrO pteCh words or less)?

e What is the Team's solution and how does it work?

pFOdUCt to address e Who is the target market?
a problem yOU e How will you market and sell the offer?
h ave Identlfled in NOTE: Presentations will kickoff at 17.10
your business Each Team has 5 minutes to present — funding is reduced for

exceeding the allotted time.
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The Big Tip...

It’s OK to say
“l don’t know -
and | will find out”
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A ‘ ‘ E B R A CONVERSATIONS AND INSIGHT WITH THE GUTSY
GENIUS THINKERS THAT ARE DRIVING THE 4TH AGE
O F OF CHANGE, ONE EXPERIENCE AT A TIME...

‘An essential read for
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who cares about
improving performance’
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DANIEL H. PINK ; R 30 minutes
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to inspire YEARS S .\»
of innovation “ S v
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LOVE AND WHAT IT ALL MEANS
How Generalists

Triul.np.hina SCOTT GALLOWAY
SpeClallled World NEW YORK TIMES BESTSELLING AUTHOR OF THE FOUR

BUSINESS
BOOK OF T E
YEAR 2009

DAVID EPSTEIN QG -, SEAN WORKER

F'HE SUNDAY TIMES TOP TEN BESTSELLER
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